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SCROWL DOWN

Our client’s are active duty Air Force. The husband is a Major who received “short notice” PCS orders to
relocate to another part of the world. They didn’t have much time to market their home, due to the
immediacy of their PCS orders. We placed the home on the market June 18th 2009 for $180,000. The list
price was consistent with market values at the time. However June 14th property values had fallen another
$30,000 supporting an offer of $156,000. The offer was presented to PHH Mortgage. PHH Mortgage did
not approve the short sale until September 21st. The buyer’s appraisal was completed on October 7th for a
net value of $142,000. The property had plunged 22% in value in less than 100 days. Read the final
disposition below. This is typical of our success with Short Sale transactions.



Here’s the really cool part of this settlement from PHH Mortgage, an affiliate of USAA Mortgage the 10th largest lender
in the country; The seller’s bank did not require the seller to participate in any way. The seller did not pay one cent to
close this short sale transaction, and keep in mind, the seller’s lien holder also included compensation of $4,500 toward
the buyer’s closing costs and paid the real estate commission of 6% of the transaction sale price, even after the
property appraised for $142,000, $14,000 short of the agreed sale price of $156,000.

The debt was fully discharged, full lien release
and settlement was reported to the credit
agencies as "paid in full for less than amount
owed"


